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Sell Your Life Insurance Policy?
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Yes, now you can create
immediate liquidity from a life
insurance policy you no longer
need or can no longer afford!

As a leading life settlement broker
in the DC Metro region, our job is
to make sure you get the highest
offer possible for your policy.

Call Chesapeake Financial Settlements
NOW to discover your policy’s
TRUE market value.

The appraisal is risk free and
requires no medical exam. Insured
generally must be 65 years or
older to qualify.
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